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January 4, 2002

Vernon A. Williams
Secretary

Surface Transportation Board
1925 K Street, N.W.
Washington, D.C. 20423

Secretary Williams c P ( DL

This is to inform you that I would like to be placed on the roster of arbitrators The STB
would use in dealing with disputes pursuant to 49CFR 1108.

Attached is a copy of a summary resume, which outlines the experiences I have had that
would qualify me to act as an arbitrator. When reviewing my resume, I would like to
point out that I have spent and equal number of years on the shipper and railroad sides of
negotiations.

As additional information, I have put verified statements into STB proceedings for both

railroads’ and shippers® organizations. Also, I have recently provided services as an
expert witness in a dispute between two short line railroads.

While worked with John Bratten I was instrumental in gaining agreement between the
NGFA and the railroads on the use of arbitration to resolve certain issues.

Please advise me if T need to provide any additional information or need to take any
additions steps to qualify as an arbitrator.

Thank you, )
2/ %&W/fw%q

Ed Kai er
1050 P%tion Point Drive
Greensboro, GA 30642

Tel. Phone  706-467-0818
Fax Number 706-467-0812

Business email ed kammerer@onechem.com
Personal email ekammerer@plantationcable.net
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Education

Experience

EDWARD G. KAMMERER
1050 Plantation Point Drive
Greensboro, GA 30642
706-467-0818
ed.kammerer@onechem.com

BE — Mechanical/Chemical Engineering

Stevens Institute of Technology 1966
MBA — Marketing
Seton Hall University 1974

Canadian National Railroad

Vice President Chemical Marketing  1999-2000
Mariage chemical business marketing strategy and functions. Analyze and set
price strategies and levels. Direct and participate in major contract negotiations
with customers and partner railroads. Design and negotiate marketing
agreements with partner railroads,

Hiinois Central Railroad |
Viee President Marketing 1995-1999

Manage all 'marketing and sales strategies and functions. Asnalyze and sef price

strategies and levels. Direct and participate in major contract negotiations with

customers and partuer railroads. Design and negotiate marketing agreements

with partner railroads. Participate in merger activity.

Juran Institute

. Vice President 1992-1995
Consult and teach business process re-engineering and guality process
improvement.

Southern Pacific Railroad
Vice President Chemical Marketing  1988-1992
Lead chemical business development effort; participate in major negotiations
with customer and partner railroads.
Assistani Vice President Sales 1983-1988
Manage direct sales effort.

Celanese Chemical Company

Director of Transportation 1980-1983
Develop strategy and management of all worldwide transportation activity.
Direct and participate in contract negotiation.

Union Carbide Corporation

Regional Transportation Manager & Others j
Regional transportation management, manufacturing, operations planning, other
1966-1980 :
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